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Trends

Moving to the cloud
Moving to mobile

The death of the desktop
Integration with television
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Worldwide Smart Connected Device Market
Share by Product Category, 2010-2012
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http://singularityhub.com/2013/04/24/switch-to-tablet-and-smartphone-drives-striking-sales-declines-in-pcs/
Desktop computers worldwide
Windows 7 44.72%
Windows XP 38.31%
0sS X 6.99%
Windows Vista 4.75%
Windows 8 3.82%
Other 1.99%
Linux 1.21%
Desktop OS Market Share as of April 2013 Net Applications!"
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Tablet sales worldwide
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TV / computer convergence
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Intel TV demo  http://www.youtube.com/watch?v=j eh6vyEIOM

Intel tablet ad http://www.youtube.com/watch?v=h kgMepDYes

Samsung SmartHub ad 1 https://www.youtube.com/watch?v=PaalxfG_Syw

Samsung SmartHub ad 2 https://www.youtube.com/watch?v=F09sF GzzJC8
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Cloud storage

@ SkyDrive

Google docs
=y
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Cloud applications

* Google Docs

« SkyDrive

» Office (Word, Excel, PowerPoint)
* More every day
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» Kindle
* Kindle Fire
* Nook

Many others

E-Books

with whoever offered the lowest price. 1ne
integrated steel makers were almost relieved to be
rid of the rebar business.

The minimills, however, saw the rebar market
quite differently. They had very different  cost
structures than those of the integrated mills: little
depreciation and no research and development costs,
low sales expenses (mostly telephone bills), and
minimal general managerial overhead. They could
sell by telephone virtually all the steel they could
make—and sell it profitably.

Once they had established themselves in the rebar
market, the most aggressive minimills, especially
Nucor and Chaparral, developed a very different
view of the overall steel market than the view that
the integrated mills held. Whereas the downmarket
rebar territory they seized had looked singularly
unattractive to their integrated competitors, the
‘minimills’ view upmarket showed that opportunities

Docking stations

* Dock a tablet
* Dock a smartphone
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Digital living room
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